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FOOD & BEVERAGE DISTRIBUTOR — COVERAGE CHECKLIST

Pull out your current policy and check the box next to any coverage you can confirm is already in place — anything unchecked is worth a quick conversation with your
advisor. Coverage checklist for wholesale food and beverage distributors. Priorities reflect typical exposure for this class; confirm against your actual products, fleet, and
warehouses.

CORE PREVALENT SITUATIONAL — Core: almost always needed  ·  Prevalent: commonly carried by businesses in this class  ·  Situational: depends on specific exposure

COVERAGE WHY THIS BUSINESS NEEDS IT PRIORITY

Commercial General & Products
Liability

Covers illness and injury claims from food you sell — you can be sued even if you didn't make it.
CORE

Commercial Auto Covers delivery trucks and drivers — usually the largest liability exposure for a distributor. CORE

Workers' Compensation Required by law; lifting, forklift, cold-storage, and delivery injuries are frequent. CORE

Spoilage / Equipment Breakdown Covers product lost when coolers, freezers, or reefer units fail or power goes out. CORE

Product Contamination / Recall Pays recall, destruction, and lost profit — not covered by products liability. PREVALENT

Umbrella / Excess Liability Adds limits above auto and GL for serious crashes and illness outbreaks. PREVALENT

Commercial Property & Stock Covers warehouse, racking, and inventory, including peak-season values. PREVALENT

Motor Truck Cargo / Inland
Marine

Covers product in your trucks, including refrigeration breakdown in transit.
PREVALENT

Employment Practices Liability Covers claims by warehouse workers and drivers. SITUATIONAL

Liquor Liability Needed if you distribute or sample alcoholic beverages. SITUATIONAL

Pollution Liability Covers ammonia releases and diesel or refrigerant spills. SITUATIONAL

Cyber / Privacy Liability Covers ordering systems, customer data, and payment fraud. SITUATIONAL

COMMON COVERAGE GAP FOR THIS CLASS

The gap most often missed by food distributors is the point where they stop being an innocent seller. Many states protect a distributor that only resells sealed products, but that
protection is lost when you repack, relabel, or sell your own private label, or when the maker is overseas or out of business — then the claim lands on you. Confirm your products
coverage reflects every repacking and private-label operation, collect vendor's endorsements from suppliers, and add contamination and recall coverage, which products liability
does not include.

IMPORTANT — PLEASE READ

This checklist is a free educational tool from Cory Washington & Co. to help you review your own coverage and have a more informed conversation with a licensed insurance professional.
It is general information only — not insurance, legal, or financial advice, and not a recommendation to buy, change, or cancel any policy. The Core / Prevalent / Situational labels describe
general patterns observed for this class of business — what is commonly carried, not a personalized recommendation or needs analysis for your specific operations. Coverage terms,
availability, limits, and requirements vary by policy, carrier, and state, and only the language in your actual policy governs what is and isn't covered. Checking or leaving blank any item
above does not indicate that you are adequately insured or under-insured. Using this checklist does not create a client, agency, or fiduciary relationship. Always consult a licensed
professional about your specific situation.
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